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‘A comprehensive insight on all aspects of
sale of good transactions and domestic and
international sales law covering over sixty
jurisdictions. It not only offers a thorough
explanation of laws and legal principals, but
also highlights many practical considerations.
With an exhaustive reference of legislations,
commentaries and cases laws, Global Sales
and Contract Law will surely become a well-
thumbed handbook.’

Jingzhou Tao, Partner of Dechert LLP; Member
of the ICC International Court of Arbitration;
Member of the LCIA; Member of the Advisory
Committee of CIETAC; Chair of the Commission
on International Commercial Arbitration of ICC
China; Fellow of the Chartered Institute

of Arbitrators
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ESSENTIAL
READING FOR:

* Solicitors and barristers
advising on the law
of international sales,
commodities, and
arbitration

¢ Judicial bodies
(including national
courts and arbitral
tribunals)

e Legislators and policy
makers

e University libraries

Global Sales and Contract Law

Ingeborg Schwenzer, Professor of Private Law, University
of Basel; Pascal Hachem, Lecturer, University of Basel;
and Christopher Kee, Lecturer, University of Aberdeen

The most comprehensive work on international sales
law and practice

Global Sales and Contract Law provides a comparative, global and
uniquely comprehensive analysis of domestic laws in over sixty
jurisdictions including the world’s major and significant developing
economies. It contains full coverage of the relationship between
international sales law and national laws.

Encompassing all aspects of a sale of goods transaction, this book
also includes relevant general contract law. This comprehensive and
thorough compilation of legal analysis provides a single source

of reference for readers who will have everything they need in one place.

Invaluable insight

Examining the real practice of sales law, this book considers
complex questions on the obligations under a sales contract,

the ways in which these are established, as well as the remedies
following the breach of obligations. It gives practitioners invaluable
insight into judicial trends and provides possible solutions in
different legal systems, invaluable when preparing for litigation or
drafting an international contract.

A uniform approach to the interpretation of
international sales law

By addressing regional uniform projects, like OHADA, and
comparing differences in domestic legal approach where the
CISG would not apply this high calibre, global commentary
provides a consistent and uniform approach to the interpretation
of international sales law.

This commentary is based on an unprecedented survey drawn
from the world’s top fifty companies as well as international
traders, lawyers advising international traders, arbitral institutions,
arbitrators, and law schools.

View sample material upon publication at www.oup.com/uk/law



AN EXPERT TEAM

Global Sales and Contract Law is written by an expert author team led by the editor of Schlechtriem &
Schwenzer: Commentary on the CISG and supported by international legal researchers.

INGEBORG SCHWENZER is

a Professor of Private and
Comparative Law at the
University of Basel. After
completing her law studies

in Tiibingen, Geneva and
Freiburg, Professor Schwenzer
obtained an LL.M. with high
honours from the University of
California, Berkeley, and her
PhD summa cum laude from
the University of Freiburg.
Since 1989 she has taught at

PASCAL HACHEM is a Senior
Researcher and lecturer at the
Faculty of Law, University

of Basel, Switzerland. After
completing his studies at the
Albert-Ludwigs-University
Freiburg, Germany, he obtained
his PhD summa cum laude
from the University of Basel,
Switzerland.

CHRISTOPHER KEE is Lecturer
at the University of Aberdeen,
Scotland and also holds
appointments as a Senior
Researcher at the University
of Basel, Switzerland and
Honorary Fellow of Deakin
Law School, Australia. He

is a Barrister and Solicitor of
the High Court of Australia
and the Supreme Courts of
Victoria and New South Wales

and specialises in international

the University of Basel. arbitration and international
commercial law.
CONTENTS
1. Sales Law — Development and 7. Obligations of the Seller
Modern Practice 8. Obligations of the Buyer
2. Ambit of Sales Law 9. Passing of Risk
3. Formation of the Contract 10. Transfer of Title
4. Validity 11. Remedies for Breach of Contract
5. Pre-Contractual Liability 12. Unwinding of the Contract
6. Construction of Contracts 13. Limitation of Actions

For a detailed table of contents please visit
http://ukcatalogue.oup.com/product/9780199572984.do

‘Authoritative. Concise. Comprehensive. Comprehensible. This book
is destined to become the leading reference work in the field.’

Dr Michael ] Moser, Arbitrator, 20 Essex Street Chambers, Hong Kong, Singapore and London

‘B Visit www.oup.com/uk/law for more information and to order your copy




YOU MAY ALSO BE INTERESTED 1IN¢

NEW EDITION

Transnational Commercial Law
International Instruments and Commentary

SECOND EDITION

Roy Goode, Emeritus Professor of Law in the University of Oxford;
Herbert Kronke, Secretary-General UNIDROIT, Rome and Professor

of Law at the University of Heidelberg; Ewan McKendrick, Registrar
of the University of Oxford and Fellow of Lady Margaret Hall; and
Jeffrey Wool, Head of Aerospace Law and Policy, Freshfields

* The most comprehensive and up to date compilation of primary materials relating to
transnational commercial transactions

* Each instrument is preceded by a detailed table of contents allowing quick navigation

* Amongst the new material for this edition is an additional section on the carriage of

goods

Now in its second edition, this authoritative work brings together the major instruments
in this field. Each group of instruments is preceded by linking text which provides

important context by identifying the key instruments in each group, discussing their
purposes and relationships, and explaining the major provisions of each instrument,

thus setting them in their commercial context. This volume provides the full text

of international conventions, including the preamble—which is important for

interpretation—and the final clauses and any annexes. In addition, each instrument is
accompanied by a complete list of dates of signature and ratification by all contracting
states, all easily navigated through the detailed tables of contents which precedes it.
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HOW TO ORDER

Orderonline and save on postage & packing:

UK: £3 or FREE P&P on orders of £20 ormore;
Europe: £5 per order;

Rest of World: £7 per order.

Visit www.oup.com/fuk.

Order by telephone on +44 (0)1536 452640.

Monday-Friday, 08,30 - 17,00, UK time.
Telephone calls may be recorded for training
purposes. Standard P&P charges apply.

(UK £3 per order; Europe: £6 per order;
Rest of World: £9 per order)

Orderinginthe US

For information about how to order in the US
and how to order inspection copies in the US,
please visit www.oup.com/us.

We may wish to send you information in the future
by post or email on other OUP products, services,
and offers which we feel may be of interest to you.

We will not pass your information to any third party,

and you may cheose to leave our mailing list at any
time. If you would prefer not to receive mailings
from us, please tell us at the time of ordering.

Please quote this reference code:

ALSCWNSITABCD

*VAT:In the EC (not UK), please add VAT/
sales tax at the local rate to your total
order value. UK customers should add VAT
for CD-ROM, video, or audio products.

The specifications in this leaflet/cata-
logue, including without limitation price,
format, extent, number of illustrations,
and month of publication, were as
accurate as possible at the time it went
to press.
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